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Appellate Hot List
We are proud to present the 2020 Appellate Hot List honorees. These firms tackled novel issues and
undoubtedly faced unprecedented challenges over the past year, boasting high-profile and high-stakes wins
in the nation’s highest appellate courts across a number of practice areas—from Constitutional rights to
immigration law to pharmaceutical and intellectual property disputes. Here, these winning firm leaders share
their appellate successes, insights and lessons learned along the way. —Sarah Tincher, managing editor
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